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Your clients keep asking.
Start saying yes.
Clients call you because you do their computers. So the questions drift.

“Can you make sure our PHP isn't

vulnerable?”

“Can you fix our WordPress

plugin?”

“Can you post a blog for us?” “How do I upload an image on our

website?”

Close to what you do, but not quite. Most IT firms say no, and the agency that
picks up the work gets a seat at your client's table.

RT7 is the web team behind your brand. You say yes, we do the work, and you bill
the client and keep the margin. Your client never hears our name.
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Yes. T H E  Y E S  K I T

A short guide for MSPs and IT firms
whose clients keep asking about their

website.

W H A T  Y O U  C A N  S A Y  Y E S  T O

01 Websites 0 2 Fixes and care 0 3 Managed hosting

0 4 Web apps 0 5 Local SEO 0 6 Social media
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From question to invoice.

11
Your client asks.
This time you say
yes.

22
You loop us in.
We scope it and give
you a partner price.

33
We build it.
Under your brand,
behind the scenes.

44
You bill it.
Your price, your
margin, your client.

Your clients stay yours. We only work with

them directly when you ask us to, and we never

pitch them anything.

Resell it

We deliver white label. Your logo on the
proposal, your name on the invoice. No
retainer and no minimums.

Or just refer it

Send the client our way and we take it
from there. You earn a referral fee when
the work closes.
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Twenty minutes.
That's the ask.
A short partner call covers pricing and how your
first project would run. Nothing to sign.

Marty, RT7 Media

(571) 586-7518

martyz@rt7.media

rt7.media/lp/it-partner


